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Issue Snapshot:

Issue Open: September 30 — October 04,
2019

Price Band: Rs. 55 — 60

Issue Size: 1,00,00,000 eq shares (Fresh
Issue 30,00,000 + Offer for sale 70,00,000
eq sh)

Issue Size: Rs. 55 -60 crs

QlB atleast 10,00,000 eq sh
Non Institutional atleast 40,00,000 eq sh
Retail atleast 50,00,000 eq sh

Face Value: Rs 10

Book value: Rs 61.20 (March 31, 2019)

Bid size: - 240 equity shares and in
multiples thereof

100% Book built Issue

Capital Structure:
Pre Issue Equity:
Post issue Equity:

Rs. 34.56 cr
Rs. 37.56 cr

Listing: BSE & NSE

Book Running Lead Manager:
Financial Services Limited

Aryaman

Registrar to issue: Bigshare Services

Private Limited

Shareholding Pattern

Pre issue|Post issue

Shareholding Pattern % %
Promoter and Promoter 54.22 32.83
Group

Public & Employee 45.78 67.17
Total 100.0 100.0

Source for this Note: RHP

IPO Snapshot I 27 September 2019

Vishwaraj Sugar Industries Limited

Background & Operations:

Vishwaraj Suagr Industries Ltd is an integrated sugar and other allied products manufacturing
company operating from Belgaum District in the State of Karnataka which is designated as one
of the “High Recovery zones” for sugar production by Government of India. It operates a single
location sugar unit having licensed crushing capacity of 11,000 TCD. In addition to sugar it also
manufactures other allied products like Rectified Spirits, Extra-Neutral Spirits, Indian Made
Liquor, Vinegar, Compost, Carbon dioxide (CO2), etc. and are further engaged in the generation
of Power for captive consumption as well as external sale. Its business can hence be broken up
into five main segments namely Sugar, Co-Generation, Distillery, Indian Made Liquor (IML) and
Vinegar.

In the year 2001, it commenced operations of manufacture of Distillery products such as
Ethanol, Rectified Spirit and Extra Neutral Spirit. In the year 2006, it mplemented backward
integration and began commercial operations for Sugar manufacture from sugarcane, along
with Co-Generation capabilities. During the year 2008, it began bottling of Indian Made Liquor.
Currently its integrated unit processes sugarcanes to produce sugar and the by products are
used to generate electricity for captive use and commercial sale, manufacture rectified spirit,
ENA, IML, Vinegar, Press-mud and Compost. Over the years, it has expanded the production /
manufacturing capacities of all its products.

Production of sugar, power and distillery products requires VSIL’s to adopt stringent Quality
Assurance and Quality Control standards (QA/QC). It has set-up indigenous laboratories for
each department which ensures that quality of raw material used in the production process
and also the finished goods delivered to its customers is subject to various tests. During the
production of sugar; bagasse and molasses are produced which are the basic raw materials for
power generation and Distillery (Spirit) manufacturing unit, respectively. The sugar unit of
VSIL’s integrated production facility first crushes sugarcane to extract juice and processes the
juice to produce sugar. The sugar manufactured is then graded and packed based on the size of
crystals and quality of the sugarcane. During the last fiscal year, it produced 32,170 tonnes of
sugar.

Molasses is the viscous product resultant of refining sugarcane juice. Molasses, which forms
the primary raw material for the distillery unit, is fermented, distilled and made to undergo
various processes for making rectified spirit and extra neutral spirit. Rectified Spirit is processed
to manufacture Industrial Vinegar. Extra- Neutral spirit is further processed for manufacture of
IML products. The Extra-Neutral spirit is blended to manufacture Whiskey which is sold by VSIL
under its various brands like VSL Deluxe Whisky, District-1 and VSL Black. During the last
financial year, it manufactured approximately 1,23,060 boxes of IML, 1,07,79 KL of Industrial
Vinegar, 3156.59 KL of Rectified Spirit and 969.47 KL of Extra-Neutral Spirit.

Further the waste water extracted from Distillery unit is called as spentwash which is further
mixed with mud to form Compost / Organic Manure, which is supplied back to farmers for
cultivation of their fields which ensures higher yields. Further the company has set up a CO2
plant also. Thus, nothing is wasted, as every single output whether residue or by-product is
utilised.

VSIL’s revenue from operations for the last 3 years i.e. F. Y. 2016-17, 2017-18 and 2018-19
were Rs 32,184.21 lakhs, Rs 25,928.30 lakhs and Rs 30,679.58 lakhs. The Company reported
losses in 2 of the 3 above periods, mainly due to high sugarcane price and competitive sugar
prices. Its net profits / loss for F. Y. 2016-17, 2017-18 and 2018-19 were Rs 606.25 lakhs, Rs
(426.67) lakhs and further Rs (1,761.99) lakhs respectively.
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Objects of Issue:
The Offer comprises of a Fresh Issue by VSIL and an Offer for Sale by the Selling Shareholders.

The Offer for Sale
The Selling Shareholders propose to sell an aggregate of up to 70,00,000 Equity Shares held by VSIL. The Company will not receive any
proceeds of the Offer for Sale by the Selling Shareholders.

The Objects of the Net Fresh Issue is to raise funds for:
e  Funding Working Capital Requirement
e General corporate purpose

Further, VSIL expects that the listing of the Equity Shares will enhance its visibility and brand image among its existing and potential
customers.

Competitive Strengths
e Experienced Promoters and strong Executive Team
e Wide range of products
e Integrated operations and economies of scale
e Strong Technological Capabilities
e  Strategic location of manufacturing unit
e Cordial and strong relationships with sugarcane farmers
e Captive Power plant and exportable capacity

Business Strategy:
e Increasing operational efficiency
e  Explore possibilities of geographical expansion
e Addition of new IML products
e Augment fund based capacities in order to scale up business operations

Key Concerns:

e Changes in laws and regulations relating to the sectors/areas in which VSIL’s operate

e Inability to identify the new premises may adversely affect the operations, finances and profitability of the Company;

e Uncertainty regarding the sugar market, sugar & allied products’ prices, economic conditions and other factors beyond its control;

e Inability to identify or effectively respond to consumer needs, expectations or trends in a timely manner;

e VSIL’s ability to successfully implement its growth strategy and expansion plans, and to successfully launch and implement various
projects;

e  Volatility of Loan interest rates and inflation;

e  Failure to keep pace with rapid changes in technology;

e Ability to meet its further capital expenditure requirements;

e  Fluctuations in operating costs;

e Ability to attract and retain qualified personnel;

e  Conflict of Interest with affiliated companies, the promoter group and other related parties;

e Changes in political and social conditions in India, the monetary and interest rate policies of India and other countries;

e General economic and business conditions in the markets in which VSIL operates and in the local, regional, national and
international economies;

e Changes in government policies and regulatory actions that apply to or affect its business;

e The performance of the financial markets in India and globally;

e The occurrence of natural disasters or calamities; and

e  Failure to successfully upgrade its products and service portfolio, from time to time.
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HDFC Securities Limited (HSL) is a SEBI Registered Research Analyst having registration no. INHO00002475.

Disclaimer:

This report has been prepared by HDFC Securities Ltd and is meant for sole use by the recipient and not for circulation. The information and opinions contained
herein have been compiled or arrived at, based upon information obtained in good faith from sources believed to be reliable. Such information has not been
independently verified and no guaranty, representation of warranty, express or implied, is made as to its accuracy, completeness or correctness. All such
information and opinions are subject to change without notice. This document is for information purposes only. Descriptions of any company or companies or their
securities mentioned herein are not intended to be complete and this document is not, and should not be construed as an offer or solicitation of an offer, to buy or
sell any securities or other financial instruments.

This report is not directed to, or intended for display, downloading, printing, reproducing or for distribution to or use by, any person or entity who is a citizen or
resident or located in any locality, state, country or other jurisdiction where such distribution, publication, reproduction, availability or use would be contrary to law
or regulation or what would subject HSL or its affiliates to any registration or licensing requirement within such jurisdiction.

If this report is inadvertently sent or has reached any person in such country, especially, United States of America, the same should be ignored and brought to the
attention of the sender. This document may not be reproduced, distributed or published in whole or in part, directly or indirectly, for any purposes or in any
manner.

Foreign currencies denominated securities, wherever mentioned, are subject to exchange rate fluctuations, which could have an adverse effect on their value or
price, or the income derived from them. In addition, investors in securities such as ADRs, the values of which are influenced by foreign currencies effectively assume
currency risk.

It should not be considered to be taken as an offer to sell or a solicitation to buy any security. HSL may from time to time solicit from, or perform broking, or other
services for, any company mentioned in this mail and/or its attachments.

HSL and its affiliated company(ies), their directors and employees may; (a) from time to time, have a long or short position in, and buy or sell the securities of the
company(ies) mentioned herein or (b) be engaged in any other transaction involving such securities and earn brokerage or other compensation or act as a market
maker in the financial instruments of the company(ies) discussed herein or act as an advisor or lender/borrower to such company(ies) or may have any other
potential conflict of interests with respect to any recommendation and other related information and opinions.

HSL, its directors, analysts or employees do not take any responsibility, financial or otherwise, of the losses or the damages sustained due to the investments made
or any action taken on basis of this report, including but not restricted to, fluctuation in the prices of shares and bonds, changes in the currency rates, diminution in
the NAVs, reduction in the dividend or income, etc.

HSL and other group companies, its directors, associates, employees may have various positions in any of the stocks, securities and financial instruments dealt in
the report, or may make sell or purchase or other deals in these securities from time to time or may deal in other securities of the companies / organizations
described in this report.

HSL or its associates might have managed or co-managed public offering of securities for the subject company or might have been mandated by the subject
company for any other assignment in the past twelve months.

HSL or its associates might have received any compensation from the companies mentioned in the report during the period preceding twelve months from t date of
this report for services in respect of managing or co-managing public offerings, corporate finance, investment banking or merchant banking, brokerage services or
other advisory service in a merger or specific transaction in the normal course of business.

HSL or its analysts did not receive any compensation or other benefits from the companies mentioned in the report or third party in connection with preparation of
the research report. Accordingly, neither HSL nor Research Analysts have any material conflict of interest at the time of publication of this report. Compensation of
our Research Analysts is not based on any specific merchant banking, investment banking or brokerage service transactions. HSL may have issued other reports that
are inconsistent with and reach different conclusion from the information presented in this report.

Research entity has not been engaged in market making activity for the subject company. Research analyst has not served as an officer, director or employee of the
subject company. We have not received any compensation/benefits from the subject company or third party in connection with the Research Report.

HDFC securities Limited, | Think Techno Campus, Building - B, "Alpha", Office Floor 8, Near Kanjurmarg Station, Opp. Crompton Greaves, Kanjurmarg (East),
Mumbai 400 042 Phone: (022) 3075 3400 Fax: (022) 2496 5066
Compliance Officer: Binkle R. Oza Email: complianceofficer@hdfcsec.com Phone: (022) 3045 3600

HDFC Securities Limited, SEBI Reg. No.: NSE, BSE, MSEI, MCX: INZ000186937; AMFI Reg. No. ARN: 13549; PFRDA Reg. No. POP: 11092018; IRDA Corporate Agent
License No.: HDF 2806925/HDF C000222657; SEBI Research Analyst Reg. No.: INH000002475; SEBI Investment Adviser Reg. No.: INA0O00011538; CIN -
U67120MH2000PLC152193

Mutual Funds Investments are subject to market risk. Please read the offer and scheme related documents carefully before investing.

Disclaimer : HDFC securities Ltd is a financial services intermediary and is engaged as a distributor of financial products & services like Corporate FDs & Bonds,
Insurance, MF, NPS, Real Estate services, Loans, NCDs & IPOs in strategic distribution partnerships. Investment in securities market are subject to market risks, read
all the related documents carefully before investing. Customers need to check products &features before investing since the contours of the product rates may
change from time to time. HDFC securities Ltd is not liable for any loss or damage of any kind arising out of investments in these products. Investments in Equity,
Currency, Futures & Options are subject to market risk. Clients should read the Risk Disclosure Document issued by SEBI & relevant exchanges & the T&C on
www.hdfcsec.com before investing. Equity SIP is not an approved product of Exchange and any dispute related to this will not be dealt at Exchange platform.

This report is intended for non-Institutional Clients only. The views and opinions expressed in this report may at times be contrary to or not in consonance with
those of Institutional Research or PCG Research teams of HDFC Securities Ltd. and/or may have different time horizons. Mutual Fund Investments are subject to
market risk. Please read the offer and scheme related documents carefully before investing.
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