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Results Reviews 

▪ Infoedge: Infoedge reported a decent quarter with better-than-expected 

revenue, billings, and margin performance in a challenging environment. The 

core recruitment segment billing was flat YoY (-4% YoY in Q1) due to the 

continued slowdown in IT hiring (~60% of recruitment), offset by traction in 

non-IT sectors like BFSI, travel, auto, construction, etc. Recruitment billings 

have witnessed two strong years of >30% YoY growth, which is slowing down 

in FY24E due to the base effect and lower hiring activity. The margin for the 

recruitment segment continues to be an impressive ~59-60%. 99acres and 

Jeevansathi continue to witness growth with a focus on improving 

profitability. The combined loss of 99acres and Jeevansathi, at 0.34bn, is down 

40% YoY due to lower ad spending. The recruitment slowdown is behind, and 

pick-up is expected in H2, with 99 acres continuing to be the growth engine. 

The recruitment margin will be in the range of 58-60% and will be driven by 

a continued focus on spending efficiency. We maintain our BUY rating with 

a SoTP-based TP of INR 5,055, valuing Naukri at 35x EV/EBITDA, 

99acres/Jeevansathi+Shiksha at 5/3x P/S, while Zomato and Policybazaar have 

been assigned the market value (~15% discount). The core recruitment 

business is trading at 26x FY25E EV/EBITDA vs an average of >35x. 

▪ Hindustan Petroleum Corporation: Our ADD rating on Hindustan 

Petroleum Corporation (HPCL) with a price target of INR 310 is premised on 

robust refining and marketing margins, offset by elevated debt, owing to 

higher capex plans. Q2FY24 EBITDA came in at INR 82bn, marginally below 

our estimate, owing to lower-than-expected gross refining margins and 

marketing sales volumes; however, this was offset by higher crude 

throughput and higher-than-expected gross refining margins (GRMs). 

▪ JK Cement: We maintain our REDUCE rating on JK Cement (JKCE), with a 

revised TP of INR 3,135 (11x Sep-25E consolidated EBITDA). In Q2FY24, JKCE 

reported robust 22% YoY grey cement volume growth (ramp-up of its Panna 

capacity). Fuel costs further cooled off by INR 150/MT QoQ in Q2 and even 

freight costs fell 6% QoQ. These along with a 3% QoQ grey NSR rise drove up 

consolidated unit EBITDA by INR 153/MT to INR 1,036. We estimate unit 

EBITDA to rebound by ~INR 350/MT YoY in FY24, owing to a cool-off in fuel 

cost, healthy ramp-up of central capacity and large incentive accruals from 

FY24 onwards. The upcoming expansion in UP and MP will increase grey 

cement capacity to 24mn MT in FY25E and drive volume growth. The paint 

business is gradually ramping up and is expected to turn EBITDA positive by 

FY25-end. 

▪ Devyani International: Devyani reported yet another weak print on most 

growth metrics. India revenue grew 12% led by store addition (+24%) while 

international fell 26% on the devaluation of the Nigerian currency. SSSG 

remained weak, KFC/PH at -4/-10% (Sapphire 0/-20%) as the demand 

environment continued to impact QSR consumption (aided by an additional 

Shravan month). Devyani’s KFC was more impacted than its sister franchisee 

due to higher exposure to southern markets (high non-veg mix). GM 

improved for both brands, but RoM for both KFC/PH contracted by 

210/930bps YoY to 19.4/7.7% (Sapphire +130/-750bps). PBT fell by a sharp 53% 

with the PBT margin coming in at 4% (down 540bps). We remain cautious 

about QSR performance despite near-term catalysts (World Cup; festive 
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 season) and expect pressure on both demand and margin to persist. We cut 

our EPS for FY24/FY25/FY26 by 7/2/1% and value Devyani at 50x P/E on 

Sep’25 EPS to arrive at a TP of INR 115. Maintain REDUCE. 

▪ Radico Khaitan: Radico’s Q2FY24 print was operationally in line with 

revenue/EBITDA growing by 22/35%, led by a resilient P&A momentum. 

IMFL revenue was up 15% with volume contracting by 3% YoY to 6.96mn 

cases (4-year CAGR at 5%). Non-IMFL revenues (country liquor, bulk alcohol, 

etc.) continue to see sharp growth and were up 50% to INR 2.26bn (25% of 

total revenue). P&A volumes/revenue grew by 22/36% (HSIE 20/28%) while 

realizations grew by 11% YoY. P&A volume four-year CAGR came at c.18%. 

Regular volumes/revenue fell by 17/16% (HSIE -10/-7%). GM expanded 

YoY/QoQ by 260bps/50bps to 44.1% (HSIE 43.5%) aided by price increase in 

country liquor and premiumisation of IMFL business. EBITDAM expanded 

by 130/60bps YoY/QoQ to 13.1% (HSIE 13%). EBITDA grew by 35% on a 

favourable base (-19% last year, 2-year CAGR at 4%) to INR 1,212mn (HSIE 

1,204mn). Whilst we remain positive about Radico’s success in product 

innovation and luxury portfolio scale-up, we remain cautious about margin 

recovery (RM volatility, growth in regular portfolio) and costs related to 

capex to impact earnings. We maintain our EPS estimates and value Radico 

at 30x P/E on Sep-25 EPS to arrive at a TP of INR 1,000. Maintain REDUCE. 

▪ Sobha: Sobha’s (SDL) reported its highest-ever quarterly presales in value 

and volume at INR 17.24bn (+48%/+18% YoY/QoQ) and 1.7msf (+26%/+21% 

YoY/QoQ) resp. The average price realization was INR 10,223 (+17%/-3%, 

YoY/QoQ). The total launch pipeline for the next two years is 15msf, of which 

6-7msf launch is planned for FY24, and 5/1/1msf is planned for 

Bengaluru/NCR/other markets. Of this, SDL launched the Neopolis project in 

Bengaluru during Q3FY24 with a saleable area of 3.4msf. SDL until now has 

sold 40% of the launched inventory (825 units launched approx. INR 6.5bn 

sold) with APR north of 11,500psf. EBITDA margin improves sequentially to 

10.2% (-397/+298bps YoY/QoQ). This was on account of the completion of 

legacy projects. In terms of business development (BD), SDL expects to spend 

INR 2.5-3bn in FY24. JD/JVA route will be preferred whilst outright land 

purchases would be funded by robust internal accruals. Net debt at the 

consolidated level inched further downward to INR 14.4bn (INR 15.7bn in 

Q1FY24) on the back of a strong collection of INR 14.5bn. We maintain BUY 

with an unchanged TP of INR 1,024. 

▪ Kolte Patil Developers: KPDL reported strong presales of INR 6.3bn (+72%/-

10% YoY/QoQ), with an average realisation of INR 6,426 per sq. ft. (-3%/-15% 

YoY/QoQ). 55% of the total H1FY24 presales (INR 13bn) were backed by new 

launches which were worth INR 20bn. KPDL is confident of surpassing 

presales of INR 28bn for FY24 and expects INR 35bn in FY25. This is on the 

back of INR 21bn worth of inventory, INR 30bn worth of priority launches, 

and an additional INR 40-50bn worth of new phase launches. The Pune region 

contributed 95% of the total H1FY24 presale value, which KPDL is expecting 

to lower to 70% by FY25. FY24TD, KPDL added INR 34.5bn worth of projects 

and for the rest of FY24, it expects to add INR 45bn worth of projects. The 

society redevelopment project (GDV of INR 9.5bn) in MMR is expected to be 

launched by H1FY25. Another high-value project added to the MMR i.e. 

Mulund (GDV of INR 9bn) is expected to be launched by H1FY25. Navi 

Mumbai project in Vashi (GDV of INR 3bn) is expected to be launched in 

Q4FY24. Liquidity is comfortable with net D/E at 0.05x (board-approved limit 

of 0.50x) paves the way for accelerated BD activities. Given strong business 

development and better-than-expected price realisation (5-10% increase), we 

maintain BUY and increase our TP to INR 534. 
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Infoedge 

Decent show in a challenging environment 

Infoedge reported a decent quarter with better-than-expected revenue, billings, 

and margin performance in a challenging environment. The core recruitment 

segment billing was flat YoY (-4% YoY in Q1) due to the continued slowdown 

in IT hiring (~60% of recruitment), offset by traction in non-IT sectors like BFSI, 

travel, auto, construction, etc. Recruitment billings have witnessed two strong 

years of >30% YoY growth, which is slowing down in FY24E due to the base 

effect and lower hiring activity. The margin for the recruitment segment 

continues to be an impressive ~59-60%. 99acres and Jeevansathi continue to 

witness growth with a focus on improving profitability. The combined loss of 

99acres and Jeevansathi, at 0.34bn, is down 40% YoY due to lower ad spending. 

The recruitment slowdown is behind, and pick-up is expected in H2, with 99 

acres continuing to be the growth engine. The recruitment margin will be in the 

range of 58-60% and will be driven by a continued focus on spending efficiency. 

We maintain our BUY rating with a SoTP-based TP of INR 5,055, valuing 

Naukri at 35x EV/EBITDA, 99acres/Jeevansathi+Shiksha at 5/3x P/S, while 

Zomato and Policybazaar have been assigned the market value (~15% discount). 

The core recruitment business is trading at 26x FY25E EV/EBITDA vs an average 

of >35x. 

▪ Q2FY24 highlights: (1) Infoedge revenue grew 1.5/11.5% QoQ/YoY to INR 

5.93bn (vs. estimate of INR 5.76bn), driven by +2.2/+5.6/-10% QoQ growth in 

recruitment/99acres/Jeevansathi+Shiksha; (2) billings grew by 9/26% QoQ for 

recruitment/99acres; (3) operating profit margin for recruitment/99acres stood 

at 59.2/-3.6%; (4) standalone operating margin increased 153bps QoQ to 

37.7%, led by 1.2/7.4% QoQ drop in employee/admin cost while ad spend was 

stable at INR 0.69bn; (5) job speak index improved 16% YoY in Oct-23 after 

six quarters of decline; (6) APAT grew 6.9% QoQ to INR 2.14bn. CFO/EBITDA 

stood at 62% in Q2; (7) net cash stands at INR 36bn and Zomato/Policybazaar 

account for 19/5% in SoTP. 

▪ Outlook: We expect a revenue CAGR of 13% over FY23-26E, led by 

11/18/4/19% CAGRs in recruitment/99acres/Jeevansathi/Shiksha. EBITDA 

margin estimates stand at 39.3/38.9% for FY24/25E, leading to an EPS CAGR 

of 20% over FY23-26E. 

Quarterly financial summary 
YE March  

(INR bn) 

2Q 

FY24 

2Q 

FY23 

YoY 

(%) 

1Q 

FY24 

QoQ 

(%) 
FY22 FY23 FY24E FY25E FY26E 

Net Sales 5.93 5.32 11.5 5.84 1.5 15.62 21.59 24.01 26.72 30.81 

EBITDA 2.41 1.84 31.0 2.27 6.4 4.64 7.84 9.43 10.41 12.34 

APAT 2.14 1.68 27.1 2.00 6.9 5.21 6.08 8.21 8.92 10.39 

Diluted EPS (INR) 16.6 13.0 27.1 15.5 6.9 40.3 47.1 63.7 69.2 80.6 

P/E (x)      107.6 92.1 68.2 62.7 53.9 

EV / Revenue (x)      33.5 24.4 20.3 16.8 13.3 

EV / EBITDA (x)      112.8 67.2 51.8 43.2 33.2 

RoE (%)      10.3 15.0 29.0 25.8 24.8 

Source: Company, HSIE Research, Standalone Financials 

Change in estimate 
YE March 

(INR bn) 

FY24E 

Old 

FY24E 

Revised 

Change 

% 

FY25E 

Old 

FY25E 

Revised 

Change 

% 

FY26E 

Old 

FY26E 

Revised 

Change 

% 

Revenue 23.45 24.01 2.4 26.43 26.72 1.1 30.19 30.81 2.1 

EBITDA 8.96 9.43 5.3 10.15 10.41 2.5 11.88 12.34 3.9 

EBITDA 

margin (%) 
38.2 39.3 107bps 38.4 38.9 54bps 39.4 40.0 69bps 

APAT 7.79 8.21 5.4 8.72 8.92 2.4 10.02 10.39 3.7 

EPS (INR) 60.4 63.7 5.4 67.6 69.2 2.4 77.7 80.6 3.7 

Source: Company, HSIE Research   

BUY 

CMP (as on 07 Nov 2023) INR 4,340 

Target Price INR 5,055 

NIFTY 19,407 

 

KEY 

CHANGES 
OLD NEW 

Rating BUY BUY 

Price Target INR 4,930 INR 5,055 

EPS % 
FY25E FY26E 

+2.4 +3.7 

 

KEY STOCK DATA 

Bloomberg code INFOE IN 

No. of Shares (mn) 129 

MCap (INR bn) / ($ mn) 562/6,866 

6m avg traded value (INR mn) 1,438 

52 Week high / low            INR 4,985/3,308 

 

STOCK PERFORMANCE (%) 

 3M 6M 12M 

Absolute (%) (10.1) 13.7 10.1 

Relative (%) (8.5) 7.4 3.9 

 

SHAREHOLDING PATTERN (%) 

 Jun-23 Sep-23 

Promoters 38.05 37.98 

FIs & Local MFs 18.20 18.24 

FPIs 31.54 31.21 

Public & Others 12.08 12.57 

Pledged Shares 0.00 0.00 

Source : BSE   

Pledged shares as % of total shares 
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Hindustan Petroleum Corporation 

Earnings improve   

Our ADD rating on Hindustan Petroleum Corporation (HPCL) with a price 

target of INR 310 is premised on robust refining and marketing margins, offset 

by elevated debt, owing to higher capex plans. Q2FY24 EBITDA came in at INR 

82bn, marginally below our estimate, owing to lower-than-expected gross 

refining margins and marketing sales volumes; however, this was offset by 

higher crude throughput and higher-than-expected gross refining margins 

(GRMs).  

▪ Refining: HPCL recorded the highest-ever crude throughput in Q2 at 

5.8mmt, +28% YoY, +6% QoQ, implying an overall refinery capacity 

utilisation of 111.6% on the expanded capacity. However, GRMs came in 

below our estimate at USD 13.3/bbl vs USD 8.4/bbl YoY, USD 7.4/bbl QoQ. 

We expect refining margins to remain robust, given the improved demand 

environment, lower global inventories and tight supplies. We estimate 

standalone GRMs at USD 10//9.5/11.3 per bbl for FY24/25/26E.  

▪ Marketing: Domestic marketing sales volume was at 10.1mmt (+3% YoY, -9% 

QoQ), which came in below our estimate. The blended gross marketing 

margin for the quarter stood at INR 5.4/lit, down QoQ, impacted by lower 

gross marketing margins for petrol and diesel, owing to the rise in crude oil 

prices. We estimate a blended gross margin of INR 5.5/3.8/3.8 per lit over 

FY24/25/26E. 

▪ Con call takeaways: (1) HPCL’s gross debt in Q2 stood at INR 518bn (-24% 

YoY); however, it remains elevated, given high capex plans of INR 750bn over 

the next five years, annual run rate of ~INR 140-150bn. (2) The company has 

achieved completion of the hydrocracker unit at Visakh which should help 

improve diesel production and improve yields. (3) Management expects the 

bottom upgradation at Visakh refinery to achieve mechanical completion by 

Feb-24; estimated to add incremental GRM of USD 3-4/bbl. (4) HPCL has 

incurred a capex of INR 370bn to date for the Barmer refinery project in 

Rajasthan; the project has achieved 72% physical completion and the 

company targets to achieve mechanical completion by Mar-24.  

▪ Change in estimates: We revise our FY24/25 EPS estimates upward by 

101.1/1.8% to INR 107.6/60.2 to factor in H1 performance, driven by 

abnormally higher gross marketing margins, coupled with inventory gains. 

We revise our target price to INR 310/sh to factor in the increase in investment 

value, partially offset by a marginal increase in net debt.  

▪ Our SOTP target price, at INR 310, is based on 5x Mar-25E EV/e for 

standalone refining, marketing and pipeline business respectively, and 

INR 171/sh for other investments. The stock is currently trading at 4.6x Mar-

25E EPS. 

Standalone financial summary 
YE March  

(INR bn) 

Q2 

FY24 

Q1 

FY24 

QoQ 

(%) 

Q2 

FY23 

YoY 

 (%) 
FY22* FY23* FY24E* FY25E* FY26E* 

Revenue 957 1,120 (14.5) 1,084 (11.7) 3,499 4,407 4,413 4,701 5,012 

EBITDA 82 97 (14.9) (15) 648.6 102 (72) 241 158 205 

APAT 51 62 (17.5) (22) 335.6 73 (70) 153 85 118 

AEPS (INR) 36.1 43.7 (17.5) (15.3) 335.6 51.4 (49.2) 107.6 60.2 83.1 

P/E (x)      5.4 (5.7) 2.6 4.6 3.4 

EV / EBITDA (x)      7.7 (14.0) 4.0 6.3 4.8 

RoE (%)      18.4 (19.0) 44.1 21.4 25.2 

Source: Company, HSIE Research | *Consolidated 

  

ADD 

CMP (as on 7 Nov 2023) INR 279 

Target Price INR 310 

NIFTY 19,407 

 

KEY 

CHANGES 
OLD NEW 

Rating ADD ADD 

Price Target INR 300 INR 310 

EPS change 
FY24E FY25E 

+101.1% +1.8% 

 

KEY STOCK DATA 

Bloomberg code HPCL IN 

No. of Shares (mn) 1,419 

MCap (INR bn) / ($ mn) 395/4,833 

6m avg traded value (INR mn) 1,115 

52 Week high / low            INR 310/204 

 

STOCK PERFORMANCE (%) 

 3M 6M 12M 

Absolute (%) 4.1 9.7 32.8 

Relative (%) 5.6 3.3 26.6 

 

SHAREHOLDING PATTERN (%) 

 Jun-23 Sep-23 

Promoters 54.90 54.90 

FIs & Local MFs 22.34 22.61 

FPIs 13.99 13.26 

Public & Others 8.76 9.22 

Pledged Shares 0.0 0.0 

Source : BSE   
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JK Cement  

Strong volume and margin performance 
We maintain our REDUCE rating on JK Cement (JKCE), with a revised TP of 

INR 3,135 (11x Sep-25E consolidated EBITDA). In Q2FY24, JKCE reported 

robust 22% YoY grey cement volume growth (ramp-up of its Panna capacity). 

Fuel costs further cooled off by INR 150/MT QoQ in Q2 and even freight costs 

fell 6% QoQ. These along with a 3% QoQ grey NSR rise drove up consolidated 

unit EBITDA by INR 153/MT to INR 1,036. We estimate unit EBITDA to 

rebound by ~INR 350/MT YoY in FY24, owing to a cool-off in fuel cost, healthy 

ramp-up of central capacity and large incentive accruals from FY24 onwards. 

The upcoming expansion in UP and MP will increase grey cement capacity to 

24mn MT in FY25E and drive volume growth. The paint business is gradually 

ramping up and is expected to turn EBITDA positive by FY25-end. 

▪ Q2FY24 performance: Grey cement sales volume rose 22% YoY (down 4% 

QoQ) to 3.9mn MT (76% total utilisation), led by a healthy ramp-up of its 

central India capacities. NSR improved by 3% QoQ and fuel cost fell INR 

0.3/mnCal QoQ (INR 150/MT). Freight cost also cooled off 6% QoQ on lower 

lead distance and railway discounts. Thus, despite high other expenses, unit 

EBITDA recovered ~INR 150/MT QoQ to ~INR 900/MT (up ~INR 300/MT YoY 

on fuel cost savings and incentives on central plants), in our view. Segmental 

EBITDA rose doubled YoY (+15% QoQ) to ~INR 3.6bn (75% EBITDA share). 

White/Putty: sales volume rose 16/12% YoY/QoQ to 0.57mn MT, buoyed by a 

large one-off shipment to Australia. The paint business reported revenue of 

INR 450mn with an EBITDA loss of INR 50mn. 

▪ Con call KTAs and outlook: JKCE guided a total capex of ~INR 14/7bn for 

FY24/25E towards ongoing expansions. 1.5/2mn MT SGUs will be 

commissioned in Ujjain (MP)/Prayagraj (UP) by Dec-23/Q3FY25 respectively. 

Panna’s (MP) clinker capacity has been increased from 8,000 TPD to 10,000 

TPD in Oct-23. Management guided an INR 1.5-2bn revenue from paints in 

FY24 with an INR 0.2bn EBITDA loss. It expects this division to turn EBITDA 

positive by Q4FY25. We estimate 19% consolidated volume growth in FY24E 

on a strong ramp-up of central plants. Fuel cost savings, incentive accrual 

(~INR 150/MT), and op-lev gains should drive unit EBITDA (consolidated) by 

INR 350/MT YoY to INR 1,065/MT in FY24. We build on the same to further 

expand to INR 1,140/MT in FY26E on rising green energy consumption.  We 

increase our consolidated EBITDA estimates for FY24/25/26E by 7/5/7%, 

factoring in better grey cement margin and volume traction.  

Consolidated quarterly/annual financial summary 
YE Mar  

(INR bn) 

Q2 

FY24 

Q2 

FY23 

YoY 

(%) 

Q1 

FY24 

QoQ 

(%) 
FY22 FY23 FY24E FY25E FY26E 

Sales (mn MT) 4.5 3.7 21.4 4.6 (2.4) 14.0 16.2 19.2 21.3 22.8 

NSR (INR/MT) 6,106 6,014 1.5 5,980 2.1 5,718 6,013 5,951 5,988 6,084 

EBITDA(INR/MT) 1,036 837 23.7 883 17.3 1,079 813 1,065 1,117 1,141 

Net Sales 27.53 22.34 23.2 27.63 (0.4) 79.91 97.20 114.03 127.27 138.89 

EBITDA 4.67 3.11 50.1 4.08 14.5 15.08 13.14 20.40 23.74 26.05 

APAT 1.78 1.12 58.5 1.30 37.4 7.13 4.26 7.93 10.26 12.20 

AEPS (INR) 24.8 6.3 267.2 33.0 (24.7) 92.3 55.2 102.7 132.8 157.9 

EV/EBITDA(x)      18.8 22.3 14.5 12.4 11.1 

EV/MT (INR bn)      14.5 11.2 10.6 9.9 9.7 

P/E (x)      36.6 61.2 32.9 25.4 21.4 

RoE (%)      17.8 9.5 16.0 17.9 18.4 

Source: Company, HSIE Research; Operating trends are on a blended basis (grey cement+ white/putty)  

REDUCE 

CMP (as on 7 Nov 23) INR 3,365 

Target Price INR 3,135 

NIFTY 19,407 

 

KEY 

CHANGES 
OLD NEW 

Rating REDUCE REDUCE 

Price Target INR 2,910 INR 3,135 

EBITDA  

revision % 

FY24E FY25E 

4.6 7.1 

 

KEY STOCK DATA 

Bloomberg code JKCE IN 

No. of Shares (mn) 77 

MCap (INR bn) / ($ mn) 260/3,179 

6m avg traded value (INR mn) 385 

52 Week high / low            INR 3,477/2,540 

 

STOCK PERFORMANCE (%) 

 3M 6M 12M 

Absolute (%) 3.8 12.1 20.1 

Relative (%) 5.3 5.7 14.0 

 

SHAREHOLDING PATTERN (%) 

 Jun-23 Sep-23 

Promoters 45.80 45.80 

FIs & Local MFs 23.15 24.26 

FPIs 15.50 14.40 

Public & Others 15.54 15.54 

Pledged Shares - - 

Source : BSE   

Pledged shares as % of total shares 
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Devyani International 
Uninspiring show; a miss on all fronts 
Devyani reported yet another weak print on most growth metrics. India 

revenue grew 12% led by store addition (+24%) while international fell 26% on 

the devaluation of the Nigerian currency. SSSG remained weak, KFC/PH at -4/-

10% (Sapphire 0/-20%) as the demand environment continued to impact QSR 

consumption (aided by an additional Shravan month). Devyani’s KFC was 

more impacted than its sister franchisee due to higher exposure to southern 

markets (high non-veg mix). GM improved for both brands, but RoM for both 

KFC/PH contracted by 210/930bps YoY to 19.4/7.7% (Sapphire +130/-750bps). 

PBT fell by a sharp 53% with the PBT margin coming in at 4% (down 540bps). 

We remain cautious about QSR performance despite near-term catalysts (World 

Cup; festive season) and expect pressure on both demand and margin to persist. 

We cut our EPS for FY24/FY25/FY26 by 7/2/1% and value Devyani at 50x P/E on 

Sep’25 EPS to arrive at a TP of INR 115. Maintain REDUCE.  

▪ Revenue up 10% YoY; SSSG remains negative: Consolidated revenue grew 

by 10% YoY (HSIE: 15%) to INR 8.2bn. India revenue grew by 12% led by a 

24% increase in store count as SSSG remained weak. KFC/PH revenue grew 

by 15/2% YoY (Sapphire: 19/-6%) while SSSG weakened to -4/-10% (Sapphire: 

0/-20%) on soft demand. ADS declined by 10/13% YoY for KFC/PH (Sapphire: 

-7/-25% YoY). For KFC, delivery grew ahead of dine-in, whereas PH saw 

muted growth across both channels. Costa Coffee revenue grew by 57% YoY 

(store growth 66%; SSSG 9%) on a low base. We remain cautious about QSR 

demand and margin performance in FY24. We bake in SSSG of 1/8/6% for KFC 

and -5/9/5% for PH over FY24-26. We estimate that consolidated revenue will 

grow at 18% CAGR over FY23-26E.  

▪ Store addition of 275-300 in FY24: Devyani opened 30/14/23 KFC/PH/Costa 

stores in Q2FY24 (Sapphire: 23/9 KFC/PH stores). Management remains 

focused on opening 250-270 outlets with fewer PH stores (down from 100 to 

70-75). We are building 365/170/120 KFC/PH/Costa addition over FY24-26. 

▪ Operating margins remain weak: GM improved by 60bps YoY to 70.8% on a 

stable RM basket. GM improvement was seen both at a consolidated level as 

well as brand level. However, with weak SSSG growth, the consolidated 

ROM/EBITDA margin contracted by 420/280bps YoY to 15/19% (Sapphire: -

60/-40bps). KFC ROM contracted by 210bps to 19.4% (Sapphire: +130bps to 

19.2%) while the weaker PH brand saw a steeper contraction of 930bps to 7.7% 

(Sapphire: -750bps to 7.6%). Costa ROM fell 480bps YoY to 14.7%. 

▪ Con call takeaways: (1) KFC GM was impacted by the introduction of value 

layers to rope in more consumers. (2) PH should start turning around from 

Q4FY24 onwards in terms of SSSG. RoM will take some more quarters. (3) 

Nigeria's currency devalued by 64%. Devyani will have to support the 

business for the next few quarters. (4) No fundamental change in the 

consumption of pizza and the category continues to grow. Even globally 

during times of high inflation, there is down trading seen from consumers. (5) 

Entered into a JV for opening food courts at Indian railway stations. 

Quarterly/annual financial summary 

 (INR mn) 
Q2 

FY24 

Q2 

FY23 

YoY 

(%) 

Q1 

FY24 

QoQ 

(%) 
FY22 FY23 FY24E FY25E FY26E 

Net Sales 8,195 7,474 9.6 8,466 (3.2) 20,840 29,977 35,209 42,434 49,503 

EBITDA 1,588 1,655 (4.1) 1,734 (8.5) 4,760 6,551 7,122 8,749 10,374 

APAT 304 560 (45.7) 457 (33.6) 1,715 2,770 1,847 2,371 3,100 

EPS (INR) 0.25 0.46 (45.8) 0.38 (33.6) 1.4 2.3 1.5 2.0 2.6 

P/E (x)      132.1 81.8 122.7 95.5 73.1 

EV / EBITDA (x)      75.8 52.1 49.9 39.0 32.0 

RoCE (%)      19.4 19.3 11.5 13.1 15.2 

Source: Company, HSIE Research   

REDUCE 

CMP (as on 7 Nov 2023) INR 187 

Target Price INR 115  

NIFTY 19,407 

 

KEY 

CHANGES 
OLD NEW 

Rating REDUCE REDUCE 

Price Target INR 115 INR 115 

EPS % 
FY24E FY25E 

-7% -2% 

 

KEY STOCK DATA 

Bloomberg code DEVYANI IN 

No. of Shares (mn) 1,206 

MCap (INR bn) / ($ mn) 226/2,763 

6m avg traded value (INR mn) 432 

52 Week high / low            INR 228/134 

 

STOCK PERFORMANCE (%) 

 3M 6M 12M 

Absolute (%) (1.5) 5.7 0.8 

Relative (%) 0.0 (0.7) (5.3) 

 

SHAREHOLDING PATTERN (%) 

 Jun-23 Sep-23 

Promoters 62.76 62.74 

FIs & Local MFs 8.77 8.30 

FPIs 12.05 13.34 

Public & Others 16.42 15.62 

Pledged Shares 0.00 0.00 

Source : BSE   

Pledged shares as % of total shares 
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Paarth Gala 

paarth.gala@hdfcsec.com 

+91-22-6171-7336 
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Radico Khaitan 

P&A remains strong in weak IMFL volume  
Radico’s Q2FY24 print was operationally in line with revenue/EBITDA 

growing by 22/35%, led by a resilient P&A momentum. IMFL revenue was up 

15% with volume contracting by 3% YoY to 6.96mn cases (4-year CAGR at 5%). 

Non-IMFL revenues (country liquor, bulk alcohol, etc.) continue to see sharp 

growth and were up 50% to INR 2.26bn (25% of total revenue). P&A 

volumes/revenue grew by 22/36% (HSIE 20/28%) while realizations grew by 

11% YoY. P&A volume four-year CAGR came at c.18%. Regular 

volumes/revenue fell by 17/16% (HSIE -10/-7%). GM expanded YoY/QoQ by 

260bps/50bps to 44.1% (HSIE 43.5%) aided by price increase in country liquor 

and premiumisation of IMFL business. EBITDAM expanded by 130/60bps 

YoY/QoQ to 13.1% (HSIE 13%). EBITDA grew by 35% on a favourable base (-

19% last year, 2-year CAGR at 4%) to INR 1,212mn (HSIE 1,204mn). Whilst we 

remain positive about Radico’s success in product innovation and luxury 

portfolio scale-up, we remain cautious about margin recovery (RM volatility, 

growth in regular portfolio) and costs related to capex to impact earnings. We 

maintain our EPS estimates and value Radico at 30x P/E on Sep-25 EPS to arrive 

at a TP of INR 1,000. Maintain REDUCE. 

▪ P&A continues to outshine: Net revenue grew by 22% YoY to INR 9.3bn 

(HSIE 23%), with IMFL falling by 3% (5% four-year CAGR) to 6.96mn cases. 

P&A sustained outperformance, with volume/revenue up by 22/36% (HSIE 

20/28%). After a blip last quarter, we note that P&A volume CAGR was back 

to double digits at 15%. Realizations grew by 11% YoY to INR1,724/case. 

Regular volume/revenue fell by 17/16% (HSIE -10/-7%). Realizations were flat 

YoY at INR 631/case. Non-IMFL revenue grew by 49% led by incremental 

country liquor volumes and an increase in country liquor prices. We model a 

10% IMFL volume CAGR for FY23-26, with an overall revenue CAGR of 17%.  

▪ Margin improvement sustains: GM expanded both YoY/QoQ by 

260bps/50bps, led by increasing P&A mix and price increase in country liquor. 

With further expectations of RM softening, increasing P&A mix and 

backward integration from the Sitapur facility, we expect GM to improve and 

model 44.5-45% for FY24-26. EBITDAM expanded by 130/60bps YoY/QoQ to 

13.1% (HSIE 13%). We model 14-16% EBITDAM for FY24-FY26.  

▪ Con call takeaways: (1) P&A saw growth across all states and geographies. 

(2) Royal Ranthambore surpassed FY23 volumes in H1FY24. (3) Magic 

Moments vodka enjoys a 60% market share in the vodka industry. Sold 1.5mn 

cases. (4) Radico remains confident of growing P&A volumes in the mid-teens 

while the regular portfolio will grow in mid-single digits. (5) Started 

commercial production in the Sitapur greenfield facility. Now operating at 

optimum utilization. (6) Initially, the company looks to sell excess ENA from 

the Sitapur facility either locally or through exports. In 2-3 years, it will be all 

captive consumption. (7) Net debt stood at INR 7.7bn. Debt to peak out in 

Q3FY24. Radico aims to become a net debt company by FY26. 

Quarterly/annual financial summary 

(INR mn) 
Q2 

FY24 

Q2 

FY23 

YoY 

 (%) 

Q1 

FY24 

QoQ 

(%) 
FY22 FY23 FY24E FY25E FY26E 

Net Sales 9,250 7,614 21.5 9,539 (3.0) 28,756 31,428 39,337 45,128 50,619 

EBITDA 1,212 901 34.6 1,195 1.4 4,149 3,584 5,547 6,972 8,074 

APAT 619 518 19.4 632 (2.2) 2,521 2,044 2,864 3,833 4,660 

EPS (INR) 4.7 3.9 19.4 4.8 (2.2) 18.9 15.3 21.4 28.7 34.9 

P/E (x)      72.4 89.3 63.7 47.6 39.2 

EV / EBITDA (x)      44.0 52.3 34.0 26.7 22.7 

RoCE (%)      12.6 8.5 10.6 12.9 14.9 

Source: Company, HSIE Research   

REDUCE 

CMP (as on 7 Nov 2023) INR 1,366 

Target Price INR 1,000 

NIFTY 19,407 

 

KEY CHANGES OLD NEW 

Rating REDUCE REDUCE 

Price Target INR 1,000 INR 1,000 

EPS % 
FY24E FY25E 

0% 0% 

 

KEY STOCK DATA 

Bloomberg code RDCK IN 

No. of Shares (mn) 134 

MCap (INR bn) / ($ mn) 183/2,233 

6m avg traded value (INR mn) 350 

52 Week high / low            INR 1,478/910 

 

STOCK PERFORMANCE (%) 

 3M 6M 12M 

Absolute (%) 2.0 22.0 33.3 

Relative (%) 3.5 15.6 27.1 

 

SHAREHOLDING PATTERN (%) 

 Jun-23 Sep-23 

Promoters 40.26 40.26 

FIs & Local MFs 23.77 23.93 

FPIs 18.26 18.19 

Public & Others 17.71 17.62 

Pledged Shares 0.00 0.00 

Source : BSE   

Pledged shares as % of total shares 
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Sobha 

Building strong launch momentum  

Sobha’s (SDL) reported its highest-ever quarterly presales in value and volume 

at INR 17.24bn (+48%/+18% YoY/QoQ) and 1.7msf (+26%/+21% YoY/QoQ) resp. 

The average price realization was INR 10,223 (+17%/-3%, YoY/QoQ). The total 

launch pipeline for the next two years is 15msf, of which 6-7msf launch is 

planned for FY24, and 5/1/1msf is planned for Bengaluru/NCR/other markets. 

Of this, SDL launched the Neopolis project in Bengaluru during Q3FY24 with 

a saleable area of 3.4msf. SDL until now has sold 40% of the launched inventory 

(825 units launched approx. INR 6.5bn sold) with APR north of 11,500psf. 

EBITDA margin improves sequentially to 10.2% (-397/+298bps YoY/QoQ). This 

was on account of the completion of legacy projects. In terms of business 

development (BD), SDL expects to spend INR 2.5-3bn in FY24. JD/JVA route 

will be preferred whilst outright land purchases would be funded by robust 

internal accruals. Net debt at the consolidated level inched further downward 

to INR 14.4bn (INR 15.7bn in Q1FY24) on the back of a strong collection of INR 

14.5bn. We maintain BUY with an unchanged TP of INR 1,024. 

▪ Q2FY24 financial highlights: 7.4bn (+11%/-18% YoY/QoQ, a 14% miss). Annual 

growth was supported by the handover of 1,182 homes comprising 1.7msf of 

Sobha share, which was 36.8% more than H1FY23. Real estate contributed 73% 

to total revenue. EBITDA came in at INR 754mn (-20%/+15% YoY/QoQ, a 21% 

beat). EBITDA margin came in at 10.2% (-397/+298bps YoY/QoQ, vs. estimate of 

7.2%). RPAT/APAT was INR 149mn (-22%/+24% YoY/QoQ, a 73% beat). SDL 

expects the EBITDA margin to improve further once the revenue mix starts 

changing from Q1FY25 as its product mix shifts more towards premium 

projects hitting revenue recognition.  

▪ Highest-ever presales; robust launch pipeline: SDL reported its highest-ever 

quarterly presales in value and volume at INR 17.24bn (+48%/+18% YoY/QoQ) 

and 1.7msf (+26%/+21% YoY/QoQ) resp. The average price realization was INR 

10,223 (+17%/-3%, YoY/QoQ). The contribution of sales from Bengaluru was flat 

at 60% of the overall sales volume. Bengaluru has achieved its highest ever sale 

value of INR 9.3bn with >1msf in area. Kerala region achieved higher sale value 

in H1FY24 (INR 5bn) than in the entire FY23, assisted by the release of new 

inventory in existing projects. GIFT City projects recorded their best quarter 

(INR 895mn). SDL has a residential launch pipeline of 15msf, with 6-7msf 

expected in FY24.  

▪ Balance sheet strong; net debt trending downwards: Total collections were 

INR 14.5bn (+9%/+7% YoY/QoQ). Net debt decreased to INR 14.4bn (INR 15.7bn 

in Q1FY24). Gross debt at INR 20bn was lower than last quarter (INR 20.8bn). 

The operating cash flow from completed and ongoing projects is expected at 

INR 36bn while that from forthcoming projects is at INR 73bn. INR 2.5-3bn is 

the expected land capex for FY24. 

Consolidated financial summary (INR mn) 

Particulars 
Q2 

FY24 

Q2 

FY23 

YoY  

(%) 

Q1 

FY24 

QoQ 

(%) 
FY23 FY24E FY25E FY26E 

Net Sales 7,412 6,700 10.6 9,079 (18.4) 33,101 33,573 39,155 45,692 

EBITDA 754 948 (20.4) 654 15.4 3,695 5,103 7,244 8,453 

APAT 149 192 (22.2) 121 24.0 1,042 1,743 3,187 4,054 

Diluted EPS 1.6 2.0 (22.2) 1.3 24.0 11.0 18.4 33.6 42.7 

P/E (x)      69.3 41.4 22.7 17.8 

EV/EBITDA (x)      23.7 15.4 9.3 6.3 

RoE (%)      4.2 6.8 11.4 13.0 

Source: Company, HSIE Research   

BUY 

CMP (as on 7 Nov 2023) INR 761 

Target Price INR 1,024 

NIFTY 19,407 

 

KEY 

CHANGES 
OLD NEW 

Rating BUY BUY 

Price Target INR 1,024 INR 1,024 

EPS Change 

% 

FY24E FY25E FY26E 

- - - 

 

KEY STOCK DATA 

Bloomberg code SOBHA IN 

No. of Shares (mn) 95 

MCap (INR bn) / ($ mn) 72/882 

6m avg traded value (INR mn) 575 

52 Week high / low            INR 802/412 

 

STOCK PERFORMANCE (%) 

 3M 6M 12M 

Absolute (%) 26.3 63.4 20.5 

Relative (%) 27.8 57.0 14.4 

 

SHAREHOLDING PATTERN (%) 

 Jun-23 Sep-23 

Promoters 52.28 52.28 

FIs & Local MFs 12.22 14.95 

FPIs 12.75 11.22 

Public & Others 22.75 21.55 

Pledged Shares 10.54 - 

Source: BSE   

Pledged shares as % of total shares 
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Kolte Patil Developers  

New launches to drive growth 

KPDL reported strong presales of INR 6.3bn (+72%/-10% YoY/QoQ), with an 

average realisation of INR 6,426 per sq. ft. (-3%/-15% YoY/QoQ). 55% of the total 

H1FY24 presales (INR 13bn) were backed by new launches which were worth 

INR 20bn. KPDL is confident of surpassing presales of INR 28bn for FY24 and 

expects INR 35bn in FY25. This is on the back of INR 21bn worth of inventory, 

INR 30bn worth of priority launches, and an additional INR 40-50bn worth of 

new phase launches. The Pune region contributed 95% of the total H1FY24 

presale value, which KPDL is expecting to lower to 70% by FY25. FY24TD, 

KPDL added INR 34.5bn worth of projects and for the rest of FY24, it expects to 

add INR 45bn worth of projects. The society redevelopment project (GDV of 

INR 9.5bn) in MMR is expected to be launched by H1FY25. Another high-value 

project added to the MMR i.e. Mulund (GDV of INR 9bn) is expected to be 

launched by H1FY25. Navi Mumbai project in Vashi (GDV of INR 3bn) is 

expected to be launched in Q4FY24. Liquidity is comfortable with net D/E at 

0.05x (board-approved limit of 0.50x) paves the way for accelerated BD 

activities. Given strong business development and better-than-expected price 

realisation (5-10% increase), we maintain BUY and increase our TP to INR 534. 

▪ Q2FY24 financial performance: KPDL reported revenue of INR 1.9bn (+61%/-

65% YoY/QoQ, a 62% miss). EBITDA came in at INR 35mn INR (56)mn/1bn 

Q2FY23/Q1FY24, vs INR 800mn est.). Other income was INR 67mn (-54%/-9% 

YoY/QoQ). There was an EO expense of INR 124mn on impairment of 

goodwill. RPAT was loss of INR 253mn (INR (88)mn/INR 460mn 

Q2FY23/Q1FY24). APAT was a loss of INR 18mn (INR (88)mn/INR 568mn 

Q2FY23/Q1FY24) vs. the estimate of INR 335mn profit. For FY24, KPDL 

expects delivery of INR 17bn worth of projects and INR 20bn for FY25. 

▪ Robust launch pipeline: The company reported quarterly presales of 0.98msf 

(+75%/+5% YoY/QoQ), valued at INR 6.3bn (+72%/-10% YoY/QoQ), with an 

average realisation of INR 6,426 per sq. ft. (-3%/-15% YoY/QoQ). 95% of the 

sales in value terms came from the Pune region for H1FY24. 55% of the total 

presales were backed by new launches with a revenue potential of INR 20bn. 

KPDL expects FY24 presales of INR 28bn on the back of INR 52bn worth of 

project launches, of which INR 20bn worth of launches were done in H1FY24. 

For FY25, presales are expected at INR 35bn with the contribution envisioned 

from the non-Pune market (Mumbai and Bengaluru) at 30%.  

▪ Strong BD pipeline: In Q2FY24, KPDL acquired projects with a saleable area 

of 0.5msf and GDV potential of INR 9.5bn. To date in FY24, it has added 3msf 

in total with GDV potential of INR 34.5bn. This includes a society 

redevelopment project in MMR. For the rest of FY24, INR 45bn in BD is 

targeted. Collections were at INR 4.7bn (+17%/-8% YoY/QoQ). KPDL expects 

INR 21-22bn in collection for FY24. Net debt increased marginally to INR 

490mn (INR 170mn in Q1FY24). Net D/E is at 0.05x (0.02x in Q1FY24).  

Consolidated financial summary (INR mn) 
Particulars Q2FY24 Q2FY23 YoY (%) Q1FY24 QoQ (%) FY23 FY24E FY25E FY26E 

Net Sales 1,982 1,233 60.7 5,712 (65.3) 14,884 15,764 20,110 23,131 

EBITDA 35 (56) (162.4) 1,082 (96.8) 1,893 3,681 4,654 5,384 

APAT (18) (88) (80.0) 568 (103.1) 1,025 2,264 3,151 3,200 

EPS (INR) (0.2) (1.2) (80.0) 7.5 (103.1) 13.5 29.9 41.6 42.2 

P/E (x)      36.1 16.3 11.7 11.6 

EV/EBITDA (x)      20.6 11.4 8.9 7.5 

RoE (%)      9.3 18.9 21.7 18.1 

Source: Company, HSIE Research   

BUY 

CMP (as on 07 Nov 23) INR 488 

Target Price INR 534 

NIFTY 19,407 

 

KEY 

CHANGES OLD NEW 

Rating BUY BUY 

Price Target INR 464 INR 534 

EPS 

Change % 
FY24E FY25E FY26E 

- - - 

 

KEY STOCK DATA 

Bloomberg code KPDL IN 

No. of Shares (mn) 76 

MCap (INR bn) / ($ mn) 37/454 

6m avg traded value (INR mn) 167 

52 Week high / low            INR 528/231 

 

STOCK PERFORMANCE (%) 

 3M 6M 12M 

Absolute (%) 7.4 89.6 43.4 

Relative (%) 8.9 83.2 37.2 

 

SHAREHOLDING PATTERN (%) 

 Jun-23 Sep-23 

Promoters 74.45 74.45 

FIs & Local MFs 2.52 3.96 

FPIs 1.54 2.64 

Public & Others 21.49 18.95 

Pledged Shares 0.0 0.0 

Source: BSE   
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Rating Criteria   

BUY: >+15% return potential 

ADD: +5% to +15% return potential 

REDUCE: -10% to +5% return potential 

SELL:   > 10% Downside return potential 

 

 

 

Disclosure:  
Analyst Company Covered Qualification Any holding in the stock 
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Harshad Katkar Hindustan Petroleum Corporation MBA NO 

Nilesh Ghuge Hindustan Petroleum Corporation MMS NO 
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Keshav Lahoti JK Cement CA NO 

Naveen Trivedi Devyani International, Radico Khaitan MBA NO 

Varun Lohchab Devyani International, Radico Khaitan PGDM NO 

Paarth Gala Devyani International, Radico Khaitan Bcom NO 

Riddhi Shah Radico Khaitan MBA NO 
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